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Tips in Motion
  SSeelllliinngg  mmyy  HHoouussee..  WWhheerree  ddoo  II  SSttaarrtt?? 

ate agent that is very familiar with your area. That is the easy part. You want 
mmunicates easily and follows up with you quickly, gives you honest feedback (not 
ant to hear) and provides you fair pricing based on your home’s location, good 

 home’s condition. What you think your home is worth and what buyers will pay may 
 things. Be realistic. 

ay not be able to change your location, you may be able to improve your home’s 
a better price when selling. Repairs, updates, de-cluttering, cleaning and curb appeal 
areas that you may need to address. Are you aware that: 

 not been updated will generally sell for an average of $30,000 to $50,000 less and 
arket month after month; some never sell at all.  Do not neglect needed repairs. A 

r will most likely find it and you will need to make the repairs before the house is 
en in a seller’s market, homes that have been rehabbed can fail to sell for as long as 
ear – all because a homeowner spent money on changes that don‘t make a “selling” 

hat appeals to the broadest number of buyers and not what you personally like.  

 than pays for itself: it is an investment, not an expense. For every rehab dollar truly 
nvested, the market will pay two dollars less in price.  So doing the work “before” 
s smart marketing. Just ask your real estate agent. You get a quicker sale and may be 
 higher end of your market.  This is not the time to experiment.  Nothing takes the 
rienced specialist in the rehabbing field. 

ot to waste your money on.  And we know what will make a serious marketing 
t appeals to today’s homebuyers. We specialize in trends that sell in the Triangle 
 important: we have the reliable resources to do the improvements needed on your 

es for less than your first price reduction! 

 to get a “Prehance™ Evaluation” before you begin getting that house ready to sell. 
 to pay to get it done right. Please visit our website, www.homesinmotion.org for 
n and additional tips and articles to help you in various facets of your life. 

We Bring Your Home’s Best Features Forward! 
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